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You've probably heard the expression "It's not what you know, it s who you know." Well, there's a lot
of truth to it. Of course you always need to work hard at your endeavor of choice ("what you know").
Your value in the business world depends on what you can do for people. Therefore, you must have
a skill, information or expertise that others will consume that people will pay for. BUT, having that
skill, information or expertise is often not enough to maximize your potential. You need people a
network to help you distribute your skills. You need people to help you find a job, a loan, customers,
or the right partner. The Skinny on Networking: Maximizing the Power of Numbers is about creating
and maintaining your network. Illustrated, narrative and easily read in about one hour, this book
condenses the thinking of experts, authors and celebrities alike and presents them in an entertaining
and engaging format. In The Skinny on Networking yo uwill learn how to: maximize your reach on
the internet; get to the people you need; create networking gravity; employ the principle of weak ties;
think like a boomerang; expand your social capital; build a reciprocity field; utilize connectors; move
beyond your comfort zone; cold call; leverage initial meeting.

"It's my angry belief that most self-help and education book writers get paid by the word. Three and
four hundred page books that could have been done better in 50 pages. Not so with "The Skinny
On" series. These books kick rears and take names. Using entertaining writing, stick figure drawings
and a comic book style layout, they use simple stories to quickly convey valuable information. Highly
recommended. Author Jim Randel has created one of the best, most interesting series I've seen in a
very long time." --Mercury News. The Silicon Valley Newspaper

Jim Randel, a graduate of the Columbia University College and Law School, has made his living as
a real estate lawyer, developer, and entrepreneur. Randel has been a guest speaker at Harvard and
NYU Business Schools, annual conventions for national organizations, and investor sessions in
many large cities in the United States. Recent engagements include ABC, CBS, Fox, Fox Business
and BetterTV.com. Throughout his career, Jim s passion has been to teach and write. His first book,
The Real Estate Game (CCH), was published in 1986 and received national recognition from



investors and critics. From 1988 to 1990 he was a daily commentator on the Financial News
Network (now CNBC). In 2006 he wrote Confessions of a Real Estate Entrepreneur (McGraw-Hill)
which reached #1 in several Amazon categories.

Background: This is maybe the fifth or sixth "Skinny On" book that I've read. The author's use of
storyboard panels and stick figures helps to quickly and effectively communicate his message, this
time, on social networking. Note that this is a TERRIFIC book for older students and young adults,
who can gain so much from the life lessons explained in "The Skinny On" series of books.

- I don't ascribe to the idea of doing good things to achieve "good karma" because I'm a Christian,
and so I don't believe in "karma". I understand that others believe differently (fine), but I'm not
motivated to do good things because of the existence of "karma" in the world. Perhaps the author
could have expanded this part to include other, religious-oriented motivations for doing what we
innately know to be the right way to treat another person.

This is the first book in "the skinny on" series that I have read. Fortunately, it was a quick read that I
knocked out in one sitting. The subject of networking is a frequent topic of discussion in business
circles so there are bound to be plenty of folks looking for help here. I thought the story was a little
"sappy" and took a long time to develop. The good news was that there were some solid tips in the
form of two "Top 10" lists that were summarized near the end. These provided the greatest value in
reading the book and were worth building up to. This is one that every business leader could pass to
the sales team or those that represent the business at networking functions.

I've really started to enjoy "The Skinny On" series. They are quick and easy to read, but contain a lot
of useful information. Excellent books if you want a primer on a topic, or a quick review of a topic
you are already familiar with. They are well researched and share the information in a different and
somewhat humorous manner. "The Skinny On Networking: Maximizing the Power of Numbers" by
Jim Randel is a great little guide on the basics of creating and maintaining a network of people that
you help and in return receive help from them. It is definitely worth the hour or so it takes to read.

The book is told in frames, with two frames per page. The frames go along telling a story about Jim
Randel and how he helps a young couple, Beth and Billy, become better at networking to enable
them to further their successes. The "lessons" are shared by Jim to this young couple with humor
added here and there. The story board portion is illustrated with stick figures, and if you are thinking,
"What?" you can rest assured, that it actually works very well with this series of books. Other frames
do not have pictures and contain quotes from popular books on the subject, rules, points the author
wants to make, and so on. In the end, if concludes with a list of Randel's top ten points about
networking.

If you have read other books on networking, you probably won't find anything new here. However, it
will be a great reminder of some of the most important things to remember about networking. If you
have not read any other texts on the topic, this is a great place to start. Randel explains why
networking is important and provides tips and strategies for you to practice as you grow the number
of relationships you have, as well as how you help each other. I really liked that he stressed that is is
about helping others, not just seeing what others can do for you. I also liked the story about how
Randel received $750,000 for about an hour of time helping someone else. If that doesn't illustrate
how positive rewards can come back from helping others, what does?

Another valuable thing about the book is the references and resources listed. One could find and
read the books that are quoted throughout the text, as well as those listed at the end of the book
and continue their education with this topic. That's why I said this is a great place to start for the
person who has not read anything in this area but want to lean. I also think it is a great book for the
person who wants the basics and does not have much time to read and study. If a person would
read this book, and actually apply the lessons it contains, they would become better and networking
and most likely reap rewards from it. Sure, there is much more to learn and practice, but again, this
is a great start. Or, a great review. I recommend this book to anyone who wants to get ahead with
the power of helping others and being helped by them.



This is the first of "the skinny on" series of books I have read. This book is humorous with the stick
figure cartoons, it is easy to read and understand and it is a quick read. If you are new to
networking, this is a great book to help you understand how it all works, and how who you know can
help you now and later. Very good for young adults or people just learning about networking. The
author talks about networking online as well as off, moving out of your comfort zone, cold calling and
much more.

This is a great part of the continuing "The Skinny on" series. Like all books in this series it is a quick,
informative read that walks you through networking for a job using a real life situation with advice
collected from successful people spread throughout. The stories make the content of the book
memorable which helps increase retention of its contents. For someone looking for a new job, or to
better connect with people in life, this is a great read. Randel has a keen ability to not just dispense
knowledge gained by researchers and famous people but to communicate that knowledge through
illustrating the practical application of those points. Lastly, the author provides a good summary of
his advice at the end of the book along with a short bibliography of the best works on the topic.
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QUICK SUMMARY: Like all the other "Skinny On" books, this little book with stick figures teaches
the essentials behind social networking. Spend an hour and get some inspiration for building your
network (even if you dread doing so). Recommended!Background: This is maybe the fifth or sixth
"Skinny On" book that I've read. The author's use of storyboard panels and stick figures helps to
quickly and effectively communicate his message, this time, on social networking. Note that this is a
TERRIFIC book for older students and young adults, who can gain so much from the life lessons
explained in "The Skinny On" series of books.WHAT I LIKED:- As always, the whole book can be
read in about an hour's time.- The book describes WHY it's important to create a social network, as
well as HOW to do so.- There is practical advice throughout, such as using specific,
business-oriented, social networking sites.- The author neatly summarizes his 10 key points at the
book's end.- There is a great bibliography for doing further, more in-depth reading afterwards.- This
book compliments the message on "reciprocity" mentioned in The Skinny on the Art of Persuasion:
How to Move Minds.- The book also continues to advocate for respecting and helping others, not for
calculated reasons, but because it's just decent human behavior.- The author gives suggestions to
those who (like me) often dislikes networking with others.- It gives plain, simple advice that can be
often overlooked.- My teenaged son enjoys reading these business books!WHAT COULD BE
BETTER:- I don't ascribe to the idea of doing good things to achieve "good karma" because I'm a
Christian, and so I don't believe in "karma". I understand that others believe differently (fine), but I'm
not motivated to do good things because of the existence of "karma" in the world. Perhaps the
author could have expanded this part to include other, religious-oriented motivations for doing what
we innately know to be the right way to treat another person.Conclusion: Another great "Skinny On"
book! As I mentioned at the top, this is a great book especially for young adults and students -- a
great gift idea. I thank the publisher for providing me this complimentary copy to read and review.
Recommended! Read more &rsaquo;

I've really started to enjoy "The Skinny On" series. They are quick and easy to read, but contain a lot
of useful information. Excellent books if you want a primer on a topic, or a quick review of a topic
you are already familiar with. They are well researched and share the information in a different and
somewhat humorous manner. "The Skinny On Networking: Maximizing the Power of Numbers" by
Jim Randel is a great little guide on the basics of creating and maintaining a network of people that
you help and in return receive help from them. It is definitely worth the hour or so it takes to
read.The book is told in frames, with two frames per page. The frames go along telling a story about



Jim Randel and how he helps a young couple, Beth and Billy, become better at networking to
enable them to further their successes. The "lessons" are shared by Jim to this young couple with
humor added here and there. The story board portion is illustrated with stick figures, and if you are
thinking, "What?" you can rest assured, that it actually works very well with this series of books.
Other frames do not have pictures and contain quotes from popular books on the subject, rules,
points the author wants to make, and so on. In the end, if concludes with a list of Randel's top ten
points about networking.If you have read other books on networking, you probably won't find
anything new here. However, it will be a great reminder of some of the most important things to
remember about networking. If you have not read any other texts on the topic, this is a great place
to start. Randel explains why networking is important and provides tips and strategies for you to
practice as you grow the number of relationships you have, as well as how you help each other. I
really liked that he stressed that is is about helping others, not just seeing what others can do for
you. I also liked the story about how Randel received $750,000 for about an hour of time helping
someone else. If that doesn't illustrate how positive rewards can come back from helping others,
what does?Another valuable thing about the book is the references and resources listed. One could
find and read the books that are quoted throughout the text, as well as those listed at the end of the
book and continue their education with this topic. That's why I said this is a great place to start for
the person who has not read anything in this area but want to lean. I also think it is a great book for
the person who wants the basics and does not have much time to read and study. If a person would
read this book, and actually apply the lessons it contains, they would become better and networking
and most likely reap rewards from it. Sure, there is much more to learn and practice, but again, this
is a great start. Or, a great review. I recommend this book to anyone who wants to get ahead with
the power of helping others and being helped by them.Reviewed by Alain Burrese, J.D., author of
Hard-Won Wisdom From the School of Hard Knocks. Read more &rsaquo;
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